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Inventory Control
Inventory is one of your most important and valuable  assets.  Business Controller provides

quick controlled processes for recording the movement (transactions) of your merchandise inven-
tory: Sales, Returns, Receiving, Transfers, Shrinkage, etc...

Business Controller is designed to automate these inventory processes to  reduce labor input
resources and increase the volume of throughput resulting in greater efficiency.   Automation is a
powerful tool to increase production with minimal resources.  These controlled processes are struc-
tured to reduce errors resulting in more accurate information.

 Accurate and timely information enables you to make the best decisions regarding the manage-
ment of limited resources.  Slow moving or unpopular inventory may result in Losses.  Business
Controller gives you information to “invest” in the proper Inventory Merchandise.

√√√√√ Quality Controls
√√√√√ Save Time
√√√√√ Reduce Errors
√√√√√ Increase Volume
√√√√√ Accurate & Timely Information
√√√√√ Maximize Cash & Inventory
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Item Information
You will have the ability to track specific information about each individual product you sell.

Barcodes

You may assign a unique barcode to each item to enable “Barcode Scanning” throughout the
software.   Use a Barcode Scanner to scan the code immediately identifying the correct item.  Use
the manufacturer’s code or create your own.  Scanning eliminates handwriting or typing information
and increases speed and accuracy of the transaction.  You may assign different barcodes on the
different packaging (alternate units) of the same product (Can, Case,...)

Barcodes can be scanned to increase speed and accuracy for:Receiving Items from Vendors,
Physically Counting Inventory, Selling Inventory, and Transferring Inventory to another location.

√√√√√ Increase Speed & Accuracy of Sales
√√√√√ Save Time & Control Inventory

Departmental Classifications

There are four separate classifications on each product: Department, Category, Sub Category,
and Season.  Use these classifications to group similar products together for pricing strategies and
inventory analysis.  You can use these classifications to determine consumer sales trends and opti-
mal products. For example, you may realize that a certain group or category of products maintain a
medium profitability and high selling quantities, which may indicate a greater demand for these
types of products and an opportunity for price increase for higher gross profit.

√√√√√ Pricing Strategies
√√√√√ Analyze Inventory Trends
√√√√√ Maximize Profit
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Accounting Controls

You can determine General Ledger Accounting controls for each item.  This will eventually
translate to your accountant and/or your financial statements.  These accounting controls may be
used to identify consumer sales trends and profitability trends on your financial statements.

√√√√√ Financial Analysis
√√√√√ Easier Acounting

Cost Tracking

Business Controller will track various costs associated with your inventory.  Obviously, the cost
of each product may vary for each receiving based on the vendor or current market prices.

FIFO Tracking  (First In First Out)
Average Cost  constantly be updated for each receiving.
Serial Number Costing to track the specific cost of each serial number for serialized products
These costs are used to track the Profitability and Valuation of your merchandise.
Vendor Costs to track each receiving and to compare the costs from different vendors.

Tax Controls

Set Tax controls for each product.  This will allow for automatic and accurate calculation of
sales tax at the Point of Sale.  This will keep the selling process quick and keep accurate Sales Tax
information.

√√√√√ Accurate Sales Tax Controls

Food Stamp Controls

Each product can be designated for accepting Food Stamps as payment from consumers.  This
will prevent cashiers from accepting Food Stamps as payment for ineligible products.

√√√√√ Accurate Value of Inventory
√√√√√ Information for Cost Comparisons
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Inventory Warehouse Tracking

Accurately knowing your inventory levels may save needless expenditures for more inventory.
Have you ever purchased product from your vendor only to discover that you already have the item
in stock in a “hidden” location?  That purchase could have been invested in more profitable stock.

You will have the ability to keep track of inventory that you may store off premises or at other
locations or when you go to trade shows.  Warehouse storage may be less expensive that “Show-
room” storage of products.  Also, each product should be able to have ample “real estate” in your
showroom store front.  Cluttering the showroom may prevent your customers from discovering or
locating profitable products.  By tracking inventory in other locations you will be able to optimize
your selling floor.

√√√√√ Track Inventory in Multiple Locations
√√√√√ Optimize Your Selling Floor

Stock Level Controls

Maintaining optimal levels of inventory are crucial to take advantage of consumer demand.  If
your customer needs a product and you do not have it in stock; he/she may resort to your competi-
tion to fulfill the need. In contrast, you do not want to have too much inventory tying up your assets.
You are able to set Minimum and Maximum levels of stock for each product.  This will ensure
that you have ideal stock levels.

√√√√√ Optimum Stock Levels

Active Controls

Occasionally, some products you offer your consumers become discontinued.  You will have
the ability to set these items as inactive.  Business Controller will separate you active products from
your inactive products.
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Pricing Controls
Effective pricing strategies are important for “turning over” product.  The right price for the

right customer will result in a sale.  The wrong price on a product may result in lost sales of other
products.

3 Price Levels are available to assign the right price to the right type of consumer.  You may
automatically assign a different selling price for an item based on the type of customer.

Alternate Unit Pricing , Quantity Break Pricing, Automatic Mark Up % or Automatic
Discounts % can be assigned to each product to ensure a set level of profitably while maintaining
pricing integrity.

Sale Prices that are Date and Time Sensitive will allow you to set special discounts or pricing
and specific items or groups of items for certain time periods.  This will enable you to take advan-
tage of “slow” periods throughout the day, week, month, or year.

Mass Price Changes will allow you to change the selling price for a range of products to take
advantage of industry supply and demand trends immediately.

√√√√√ Effective Pricing Strategies
√√√√√ Rapid Reaction to Pricing Trends
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Inventory Transactions

Receiving Information

Keep track of important information regarding a Vendor’s shipment and receiving.

Scan barcodes , Enter Items Numbers or use Quick Searches to Receive products into your
warehouse.  Alternate Unit Barcodes are identified when scanning products in various packaging.
Item Cost information is automatically updated from the Receiving Transactions.
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Receiving Documents

Barcode Labels , Laser Printer Labels, or Dot Matrix Printer Labels can automatically produce
labels for all products from the receiving.  Labels are used as another check point for receiving  for
Inventory Control.

Also , a Receiving Form can be printed as a tracking document for this receiving.  These Re-
ceiving controls assist in tracking the accuracy of the product inventory and controls to pay Vendors
for only what you have received.

Receiving Serial Numbers

When receiving a serialized item, you will automatically be prompted for the serial numbers.
Often manufactures will print label serialized products with a barcoded serial number.  This means
that you scan scan in the serial numbers during receiving.

Error control is built in to identify and prevent serial number receiving discrepencies.

√√√√√ Increase Receiving Efficiency
√√√√√ Increase Inventory Accuracy
√√√√√ Error Prevention Control

√√√√√ Verify Vendor Shipments Prior To Payment
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Physical Counts

Business Controller has functionality to conduct Physical Counts to and report discrepencies
between actual quantity counted and quantity in the system.   You may realize that the items with
Physical Count discrepencies are all located in the same section of your warehouse or store.  This
may indicate a “blind spot”.

Adjustments

Record transactions to adjust inventory levels up o down , independent of Sales or Receivings.
You can pre-define a list a adjustment codes to identify the cause of the change in inventory.  You
can keep track of products that were Damaged, Donated, Stolen, Used for Demonstration  etc...

Transfers
Record product movement between warehouses and multiple locations.

√√√√√ Maintain Accurate Inventory
√√√√√ Control & Analyze Shrinkage
√√√√√ Track Damaged Merchandise
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Commissions

♦♦♦♦♦ Create incentives to sell merchandise.
♦♦♦♦♦ Increase Sales from Your Sales Team
♦♦♦♦♦ Track Sales Rep Performance

♦♦♦♦♦ Commission Rules Based on Individual Sales Reps
♦♦♦♦♦ Commission Rules Based on a Group of Sales Reps
♦♦♦♦♦ Commission Percentage Based on Price Levels
♦♦♦♦♦ Commission Dollar Amounts - Spiffs
♦♦♦♦♦ Commission Rules Based on Individual Items
♦♦♦♦♦ Commission Rules Based on Groups of Items
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Inventory Reports

Reporting accurate and timley information is a key benefit of using Business Controller for
automating business transactions.  You will use this information to make key decisions in managing
your assets.

Adjustment Report

√√√√√ Identify inventory changed for “unusual” reasons
√√√√√ Identify Shrinkage or Product Damage.

Price List / Item List

Print hard copy price lists for your Customers, or Sales Reps...
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Reorder Report

Report identifies products that fall below the Minimum ideal stock levels.  This report can be
used to ensure that you have sufficient inventory levels for each product.

Stock Status Report
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Valuation Report

√√√√√ Determine the Cost and Retail Value of inventory.
√√√√√ Controlled Checkpoint for your Financial Statements.

Inventory History Report

√√√√√ Detail of Each Transaction for a Specific Item or Group of items.
√√√√√ Select various options for the  specific information you are seeking.
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Days of Supply

This report will show you how long yuor inventory will last based on product movement from
Sales History.  This will be a powerfull tool in deciding what inventory needs to be purchased.

Replenishment

This report will display the inventory that should be purchased to replenish your stock levels
based on actual sales histoy.
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Customers

Customers are one of your most valuable assets.  Although, Customers do not appear on your
financial statements, they have a great impact on Sales and Costs.  A satisfied customer is the most
powerful form of marketing you could hope for.  Conversely, a dissatisfied customer can be a liabil-
ity.

While simplifying the point of sale process; valuable Customer information and sales data is
being tracked.  This information will become valuable in making daily decisions that result in build-
ing customer relationships that will translate to greater revenues.  One of the key advantages of
smaller businesses to large corporations is the ability to remain flexible in an constant changing
environment.  For example, a customer wants to return an item several days beyond your standard
“Return Policy”.   If this is a good “repeat” customer; it will be worth the long term relationship and
revenues to allow the return.  Conversely, you would want to see if the customer is returning mer-
chandise frequently.

Business Controller will present tools to analyze your customer base and make better decisions
for marketing expenses.  Business Controller will also offer you tools to facilitate the marketing
process.  This will be a benefit resulting from your standard daily processes in the software.

√√√√√ Automatic Customer Sales Tracking
√√√√√ Analyze Your Customer Base
√√√√√ Easy Tools For Marketing
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Customer Information
Track contact and delivery information on your customers.

Contact Information

√√√√√ Track Contact Information  for Marketing
√√√√√ Information for Delivery Confirmation
√√√√√ Information to Solicit Customer Feedback
√√√√√ Mutliple Contacts for the Same Customer

Tax Controls

√√√√√ Assign Tax Percent Levels to Specific Customers.
√√√√√ Accurate Sales Tax Controls
√√√√√ Reduce Tax Errors

Activity Information

√√√√√ Track Sales Revenue and History for each Customer
√√√√√ Increased Customer Satisfaction & Relationships
√√√√√ Information for Decisions for Customer Satisfaction
√√√√√ Impact “Repeat” Business
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Customer  Classification Categories

You will have the ability to classify your customers with similar characteristics into groups.
Classifying your customers will enable you to better analyze your marketing campaign and even
make better inventory buying decisions.  For example, if you see that most of your customers are
“Law Enforcement” or “Contractors” , you may want to carry inventory desirable for this type of
customer.

Also, you can define pricing strategies to accommodate a group of customers.  You can assign
automatic discounts, markups , or price levels to groups of customers.

√√√√√ Analyze Customer Groups
√√√√√ Different Pricing for Different Customers

Accounts Receivable (Optional)

 Certain customers that purchase from you on an on going basis will require your ability to
release merchandise and accept payment at a later date (Accounts Receivable).   Not offering these
terms of business may result in the customer seeking out your competition which will result in lost
revenue and a strengthened competitor.

You will have the ability to offer these terms of business to certain customers while maintaining
important levels of control.   Obviously, not all of your customers should be entitled to A/R Terms.
You are able to specify which customers should and should not have these privileges.  If you
decide the customer is not entitled to A/R terms, security controls ensure that there is no way to issue
these terms at the point of sale.

You will also be able to set limits and controls to these terms for each individual customer.

√√√√√ Customer Credit Tracking
√√√√√ Customer Specific Credit Controls
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Memberships

Organizing memberships for your customers may allow you to identify these customers for
special privileges or activities.  You may offer special services for members of the group or organize
special interest activities for the group.

Informational controls will also flag you regarding membership expiration at the point of sale.

√√√√√ Track Membership Information.
√√√√√ Control Memberships & Expirations
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Accounts Receivable Management

Cash Receipts

√√√√√ Maintain Control Processes for Collection

Simple entry screens to record incoming customer payments for accounts receivable.

Credit Limit controls are important at the point of sale to ensure that you maintain management
of the value of merchandise released to your Accounts Receivable customers.

√√√√√ Prevent Unauthorized Users from Making Mistakes.

Apply payments to track specific invoice balances.
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Batch of Check Controls

√√√√√ Receive Multiple checks for Payments from Various customers
√√√√√ Batch controls for receiving payment on A/R invoices.
√√√√√ Checkpoint to ensure total quantity & value of checks  accounted

for.
√√√√√ Minimize errors with valuable incoming cash and check payments.

Debit  or Credit Memo

√√√√√  Debit / Credit Memos to a customer account
√√√√√ Assess Late Payment fees or NSF (bounced check) charges.
√√√√√ Encourage Customer Timely Payment of accounts receivable.
√√√√√ Tools to enforce your terms of business.
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Aging Reports

Aging reports are crucial tools for maintaining control over accounts receivable.  This report
will indicate customers the age of customer invoices from the time the merchandise was released to
the customer.  Failure to monitor the aging of your assets will result in Bad Debt Expense.

√√√√√ Control Accounts Receivable
√√√√√ Track Age of Customer Invoices
√√√√√ Increase Collections
√√√√√ Reduce Bad Debt Expense
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Collection Report

The collection report can be used as a tools to highlight and contact customers with older
invoices to collect payment.  This tools will minimize your Bad Debt or Write Off Expense.

Customer Statements

√√√√√ Send Statements to Customers summarizing receivables
√√√√√ Improve the process of Collecting Cash
√√√√√ Remind customers about oustanding invoices.
√√√√√ Reduce Lost Payment from Lost Invoices
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Customer Tracking

A result of your standard point of sale operations you will be able to access sales history infor-
mation easily and quickly.  This information is important in making timely decisions regarding
transactions with your customers.  You will see details of invoice and ticket history for each indi-
vidual customer.   Identifying  patterns will allow you to build better relationships with your custom-
ers which will lead to greater revenue from repeat customers.

√√√√√ Identify Customer Buying Patterns
√√√√√ Access Customer History

Customer Reports

Name & Address List

You can utilize your customer’s information to focus your marketing efforts on the most valu-
able prospective revenue;  your current customers.
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Customer Mail Merge & Labels

You will have the ability to produce your customer list into a mail merge file.  This file can be
emailed or put on a disk and sent to your marketing company or advertising agency to produce
mailers for marketing.  You can choose to sort and filter the information to target your audience for
marketing.

√√√√√ Use with Excel or Word to Create Mailings & Form Letters.

Direct  Labels

√√√√√ Produce Barcode & Mailing Labels on your own printer.
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Point of Sale
The Point of Sale is where products and services are exchanged in sales transactions between

you and your customer.  A variety of controlled activities must occur at this point to complete a
transaction.  In the most basic scenario you must record: incoming payments, incoming and outgoing
inventory, sales tax labilities, gross profits,  cost of goods,  customer history, and provide a your
customer with document receipt for the transaction.

Business Controller will provide the tools to accomplish this in an efficient and quick fashion.
It is to your benefit to create an environment where the sales transactions can occur quickly to
provide a level service to your customers.  Your customers need your products in a timely manner.
Long lines at the register may discourage potential sales and encourage your customer to seek your
competition.

In addition to providing a service to your customers, you will be increasing your company’s
thruput capacity.  You will be able to create more sales transactions in the same time frame.  For
example, currently you can  process an average of 20 sales per hour.  Using software automation
tools you may be able to process 50-60 sales per hour effectively tripling your thruput capacity.

√√√√√ Quick & Efficient Point of Sale Transactions
√√√√√ Increased Customer Service
√√√√√ Increase Capacity & Volume of Sales
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Fast & Simple Transactions

Customer Selection

Business Controller is designed to make the point of sale process as fast and simple as possible.
Fast because it is designed to require fewer keystores (labor actions) to complete a sale.

√√√√√ Reduce Labor Effort for Sales
√√√√√ Simple To Learn for New Employees

You can set the software to default a “Walk In” customer to eliminate customer selection for a
majority of your transactions.  Quick buttons to search for your existing customers or to add new
customers.  The ability to print customer barcode labels enables you to scan these labels to select the
customer for the sale.

√√√√√ Simple & Fast Customer Selection

Product Selection

Barcode scanning virtually eliminates product selection at the point of sale.  Alternate unit
barcode identification allows the system to distinguish between multiple units of measure (e.g.
CASE or 6 Pack)  for quanitity and price control.

Automatic quantity update when scanning the same product for multiple occurances.  There-
fore, if you scan the same product at 3 different points of the transaction, the software will update the
quantity on the first item.  This keeps the product list simple and minimizes receipt paper.

√√√√√ Rapid Item Selection for Sales
√√√√√ Automatic Quantity Identification
√√√√√ Quick Search & Add Items

Total & Tax Calculation

The total sale amount is clearly visibly and updated real-time each time a product is selected.
Sales tax is automatically calculated and clearly displayed on the screen.
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Payments

√√√√√ Common Payment Method for Faster Transactions
√√√√√ Easy Selection to Allow of Multiple Methods of Payment.
√√√√√ Automatic Payment & Change Due Calculation

Special Functions

Special Tax Controls

√√√√√ Control Taxable Status of products on each  Sale to a Customer.
√√√√√ Ability to Exempt specific items on a specific invoice from sales tax.
√√√√√ Ability to  set a specific invoice to non taxable.

Quick Product Information Inquiries

Quickly check  Inventory Quantity levels or Item Prices for customer informational inquiries.

Pay In Pay Out Tracking

√√√√√ Record & Track Cash  from a Drawer for Miscellaneous expenses
                                        Example, lunch for your crew or store supplies light bulbs.
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Discounts

√√√√√ Discount a specific product on a specific invoice for a dollar amount.

√√√√√ Discount a specific product on a specific invoice for a percentage.

√√√√√ Discount the entire invoice for a dollar amount

√√√√√ Discount the entire invoice for a percentage.

√√√√√ Assign an entire package price for the entire invoice

.
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Returns Exchanges & Store Credits

√√√√√ Accept item returns.
√√√√√ Sales, Returns,and Exchanges on the same invoice.
√√√√√ Correct sales tax calculation for exchanges.
√√√√√ Minimizes the labor and documents necessary .

Allowing customers to return merchandise reduces the feelings of risk for the customer and can
lead to more sales with less buyer’s remorse.   However, the ability to issue and track store credits
for these returns will allow you to offer your customer and yourself less risk for the transaction.
Store credits also increase cash flow and cash control by eliminating outgoing cash from the point of
sale.

Gift Certificates

√√√√√ Sell and Control Gift Certificates for your store.
√√√√√ Identify Counterfeit Gift Certificates

Layaways

Layaways are used to create a method for customers to buy more products than their current
cash flow allows resulting in sales revenue that would have not been realized.  You still possess the
merchandise for display which may lead to other sales of the same product to other customers.

Uncontrolled layaways result in cash flow burdens and lost sales opportunities.  If a customer
has begun to make layaway payments and you do not control the on going payments; you will freeze
the inventory asset which could have been sold to another customer.  Also, remember that layaway
items are also occupying valuable “real estate” in your store or warehouse.

Holds or Ticket “Freezing”

√√√√√ Hold or “Freeze” a Sale for later completion
√√√√√ Allows the Customer to Browse for more purchases
√√√√√ Keep Other Customers Sales Transactions Flowing
√√√√√ Added Customer Service.

√√√√√ Allow Customers To Buy More
√√√√√ Control Minimum Payment Requirements
√√√√√ Control Payment Intervals
√√√√√ Control Payment Refunds or Forfeiture
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Orders

√√√√√ Create Orders to Commit Inventory to your Customers
√√√√√ Create Orders for Delivery or Shipment
√√√√√ Track Deposits for the Committed Merchandise.
√√√√√ Modify Orders at any time before releasing them.
√√√√√ Committed inventory indicated in your stock level reports.

Untracked, committed inventory may misrepresent stock levels and inventory needs.  Commit-
ted inventory is visibly part of your stock and may mistakenly be considered available for sale.   For
example, if you have a product that is in high demand and you need to place your reorder, you may
under estimate your supplies.  This can cause lost sales opportunity for demand and customer dissat-
isfaction due to over commitment of your supplies.

Payment & Cash Controls

√√√√√ Track Cash for Change at the Beginning of the day
√√√√√ Account for all Cashs and Payments resulting at the End of the day.
√√√√√ Automatic Currency Calculation to Save Time & Errors at Close
√√√√√ Control Valuable Cash & Payments
√√√√√ Eliminate Theft
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Daily Register Summary

√√√√√ Overview of the Day’s activity as well as
√√√√√ Identify Specific Payment Overage or Shortage
√√√√√ Produce the Summary Information for any historic date.
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Sales Reports

Audit Report

√√√√√ Details for Each Point of Sale Transaction
√√√√√ Gross Profits Per Invoice.

Exceptions & Non Sale Reports

√√√√√ Identify Irregular Transactions  Returns and Voided tickets.
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Layaway Reports

√√√√√ Control Inventory Committed to Customers Layaways
√√√√√ Control Payments Due from Customers Layaways
√√√√√ Reduce lost sales opportunities for committed inventory
√√√√√ Increase control over cash flow from customer layaway payments.

Order Report

√√√√√ Ensure Pickup or Delivery of Committed Inventory for Customers.
√√√√√ Timely Order Fullfillment for Timely  Payments
√√√√√ Timely Order Fullfillment for Customer Satisfaction.

Gift Certificate & Store Credit  Reports

√√√√√ Identify Oustanding Gift Certificates & Store Credits
√√√√√ Control of Gift Certificate & Store Credit Liablities.

Sales Tax Report

√√√√√ Quick & Accurate Tracking of Sales Tax Collected for any Dates
√√√√√ Determine liability to government agencies for sales tax.
√√√√√ Eliminating Labor Efforts to collect sales tax data.
√√√√√ Remove Inaccurate Tax Information can result in financial penal-

ties.
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Sales Summary

√√√√√ Sales Volume & Profitablity of Product Groups
√√√√√ Tremendous Information at a Single Glance
√√√√√ Tool for Product Positioning Decisons
√√√√√ Maximize Product Profitabity.
√√√√√ Recognize Profitable Product Groups
√√√√√ Identify Less Profitable Groups
√√√√√ Identify Product Group Demand Trends for Buying Inventory.

The report has many options for summarizing information.
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Sales By Category
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Accounting

√√√√√ Automatic Accounting Reports for your Accountant
√√√√√ Reduce Labor Necessary for Accurate Financial Statements.

Import Accounting Information into standard General Ledger software to pro-
duce your own financial statements.
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Tobacco Reporting Option
Inventory Control

Specialized Cigarette Tracking

√√√√√ Track Sticks Per Carton
√√√√√ Control Specialized Cigarette Inventory
√√√√√ Identify Promotional Cigarettes
√√√√√ Identify Premium Cigarettes

PM Stars Reporting

√√√√√ Generate Cigarette Reports for PM Stars
√√√√√ Create the File for PM Starts
√√√√√ Financial Benefits from Reporting
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U.S. Tobacco Reporting

√√√√√ Generate Cigarette Reports for US Tobacco
√√√√√ Create the File for US Tobacco
√√√√√ Financial Benefits from Reporting

Manufacturer Analysis Reports
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Point of Sale

On Screen Carton Counts

√√√√√ Carton Count of  Displayed On Screen for Each Sale
√√√√√ Total Cartons Printed on Invoices
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Firearm Tracking Option
Inventory Control

Firearm Tracking Controls

√√√√√ Control Firearm Inventory with Serialized Tracking
√√√√√ Unique Price for Individual Serial Numbers
√√√√√ Require Permits for Firearms
√√√√√ Bound Book Action Tracking
√√√√√ Bound Book Model Tracking
√√√√√ Bound Book Caliber Tracking
√√√√√ Automatic Acquisition in Bound Book from Receiving

Customer Firearm Tracking

√√√√√ FFL Tracking
√√√√√ Government Agency Tracking
√√√√√ Driver’s License Tracking
√√√√√ Other Identification Tracking
√√√√√ Faster Sales Transactions for Repeat Customers
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Point of Sale Firearm Control

Waiting Period Controls

√√√√√ Define Waiting Period Requirement for Firearm Sales
√√√√√ Prevent Errors at the Point of Sale

Permit Prompts

√√√√√ Prompted for Permit Information for Firearm Sales
√√√√√ Track National Instant Check (NIC)
√√√√√ Trail Approvals, Delays, & Denials
√√√√√ Automatic Customer Permit Information
√√√√√ Automatic Creation od Disposition in Bound Book
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√√√√√ Delayed NICs Controls
√√√√√ Automatic Conversion of Delayed NIC to an Order
√√√√√ Ability to Accept Deposit Payments for Delayed NIC
√√√√√ Commit Specific Firearm for Delayed Customers
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√√√√√ Accept & Control Trade Ins from Point of Sale
√√√√√ Acquistion from Trade Automatically Added in Bound Book
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Bound Book

√√√√√ Fully Functional ATF Firearm Record Keeping

Acquisitions

√√√√√ Acquisitions Automatically Created from Receivings or Trades
√√√√√ Ability to Directly Enter Acquisitions
√√√√√ Track ATF Required Information

Dispositions

√√√√√ Dispositions Automatically Created from Sales
√√√√√ Ability to Directly Enter Dispositions
√√√√√ Track ATF Required Information
√√√√√ Fast Easy Serial Searches
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Bound Book Audit Report

√√√√√ Identify Unusual Firearm Transactions

ATF Bound Book Report

√√√√√ ATF Compliant Bound Book Report
√√√√√ Variety of Reporting Options



45BUSINESS CONTROLLER GENERAL  Product Features

Firearms In Stock Report

√√√√√ Simple Report of Firearms in your Inventory
√√√√√ Summary and Detail Available

Firearms Sales Cound Report

√√√√√ Quick Listing of Sold Firearms
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Serial Sales Report

Used Firearm Report


